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WAKAGA COMMODITIES

Commodities Capability Statement
A procurement-ready snapshot of Wakaga ownership, credentials, 
commodity lanes and buyer engagement.

PROCUREMENT-READY COMMODITY PLATFORM
Buyer-ready collateral for disciplined commodity procurement.

PURPOSE

• 100% tribally owned enterprise
• NMSDC Certified MBE
• SAM.gov registered

BUYER VALUE

• food + agricultural commodity sourcing
• government and institutional readiness
• controlled commercial execution

USE THIS DOCUMENT

• Use for vendor files, sourcing introductions and procurement screening.
• Pair with an RFQ or solicitation when a specific requirement is available.

COMMERCIAL MODEL

specification-led sourcing

BUYER PATH

structured RFQ review

CONTACT

commodities@wakagagroup.com
Commercial notice: Availability, specifications, origin, inspection scope, certifications, pricing, freight, Incoterms, payment 
structure and delivery schedule are confirmed through the applicable RFQ, due-diligence and contracting process.
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CORE CAPABILITIES

A focused commercial platform built around buyer requirements.
Wakaga organizes product specification, source validation, documentation, logistics and accountable buyer communication through one 
relationship.

01

Commodity Sourcing

Current lanes and development paths 
across food, agriculture and related 
inputs.

• seafood, coffee/cocoa, sugar, produce
• protein, grains, packaged foods, inputs

02

Procurement 
Readiness
Commercial and public-sector engagement 
supported by supplier-diversity and federal-
registration credentials.

• SAM.gov registered
• NMSDC Certified MBE

03

Quality + Documents

Specification, inspection expectations 
and transaction records are organized 
around the RFQ.

• controlled document release
• buyer-defined evidence

04

Logistics 
Coordination
Routing, Incoterms, cold-chain/container 
planning and milestones are addressed 
transaction by transaction.

• origin to destination
• clear responsibility

Wakaga does not substitute credentials for execution. Product, price and availability are confirmed through the applicable sourcing and contracting process.
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CREDENTIAL SNAPSHOT

Ownership and procurement identifiers support buyer screening.

Credential presentation is designed to help a buyer understand the relationship without implying agency endorsement.

ENTITY + SUPPLIER DIVERSITY

• 100% tribally owned by the Wakpamni Lake Community, a municipal tribal 
government of the Oglala Sioux Tribe.
• NMSDC Certified MBE - Certificate WS100001482; expiration 08-31-2027.
• Indian Economic Enterprise / ISBEE eligibility framework may be relevant in 
qualifying Buy Indian Act contexts, subject to applicable rules and 
contracting-officer verification.

FEDERAL READINESS

• SAM.gov Registered.
• UEI: YV18UFSJHG44.
• CAGE: 206L0.
• Government and institutional requirements are evaluated against the 
solicitation, specification, compliance clauses and delivery structure.

For a live procurement, Wakaga will provide the current supporting information appropriate to that transaction.
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NEXT STEP

Send the requirement. Wakaga will 
determine the real commercial path.

Include the product specification, quantity, destination, delivery schedule, 
compliance requirements and procurement method whenever available.

REQUEST / CONTACT

commodities.wakagagroup.com
commodities@wakagagroup.com

SCAN TO VISIT

Use this capability statement as the introduction; use the RFQ 
to start the transaction.

Commercial notice: Availability, specifications, origin, inspection scope, certifications, pricing, freight, 
Incoterms, payment structure and delivery schedule are confirmed through the applicable RFQ, due-
diligence and contracting process.
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